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Who We Are: Pure Michigan Business Connect
Meet the team:

From left to right

Bobby Chasnis
Director

Tanya Markos-Vanno
Development and Operations Manager

Colin Dillon
Data and Strategy Manager

Salifou Mahaman
Program Specialist

Katy Till
Senior Program Specialist

Nick Anderson
Senior Program Specialist



What We Do: Pure Michigan Business Connect

PMBC helps uncovers procurement or innovation gaps and works 
with local and regional partners to identify suppliers that can fill those 
gaps. Our team facilitates introductions to these suppliers in the form 
of matchmaking events, buyer tours, pitch competitions and other 
supplier immersion initiatives to help evaluate the potential supplier 
for the opportunity. 

Program Objective:

• Over $12 billion in contracts between buyers and 
Michigan suppliers. 

• PMBC has worked with over 830 global purchasers to 
uncover over 15,000 procurement opportunities for 
Michigan businesses across 76 industry verticals. 

Program Results:  

PMBC Clients:



What We Do: Team Makeup

• Demand driven format
• Large- and small-scale matchmaking summits
• Virtual and in-person networking events
• Pitch competitions/Shark Tank format
• Small batch manufacturing support initiatives

Matchmaking Initiatives (Tanya, Katy, Salifou)

• Custom research performed on commodity/capability
• Buyer Tours/Supplier Visits
• Joint Venture/Partnership Matchmaking

PMBC Research (Colin, Nick)

PMBC Clients:



Opportunity Objective: PMBC works with purchasing representatives to determine the
best approach for connecting with the Michigan supply base. Targeted research,
conducted in conjunction with the Michigan Manufacturing Technology Center, will
provide details of which companies in Michigan can meet immediate procurement
needs. From there PMBC can tailor the way it makes connections to the MI supply base.

PMBC Support Options
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identifies/selects 
potential suppliers 
for a few need areas

• PMBC arranges 
buyer tour, supplier 
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In a few days or even a few hours, PMBC can use its extensive database and
research network to identify companies in Michigan that match up with your
supply chain needs. This process can be applied to procurement requests,
investment partnerships, innovation gaps, supplier diversity initiatives and
more; and provides an efficient initial look at the Michigan supply base.

Core Offering: Research-Driven Matches
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with PMBC to 
identify 
products or 
services that 
they are looking 
to buy or 
acquire
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its research 
process and 
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appropriate 
Michigan 
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PMBC provides 
the partner with 
a list of the 
Michigan 
companies 
complete with 
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descriptive 
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selected targets



PMBC has worked with hundreds of purchasers and investment interests to
make in-person and virtual connections to the Michigan supply base through
custom-designed matchmaking summits, “shark tanks,” tours and more. Since
2011, PMBC has hosted over 180 initiatives. Our team also facilitates
sustainability, supplier diversity, and innovation-focused events depending on
purchaser/partner needs.

PMBC works with the 
purchaser or investment 
interest to identify their 
supply chain needs and 
develops a plan and timeline 
for the event they would like 
to co-host.

Based on the criteria 
provided, PMBC conducts 
outreach to thousands of 
Michigan companies to 
solicit responses for how 
they can meet the needs of 
your company. Responses 
are gathered through a 
custom online application.

The purchaser or investor 
reviews the Michigan 
companies that would like to 
meet with them and selects 
the ones that appear to be 
the best fit for their needs. 
PMBC invites those 
companies to the event.

PMBC hosts a customized 
event where purchasers or 
investment interests meet 
in-person (or virtual) with 
Michigan companies for 
pre-arranged one-on-one 
meetings.

1. Target

2. Outreach

3. Review 

4. Connect

Core Offering: Summits and More



Core Offering: Meet The Buyer

Meet the Buyer Format benefits

• Many more suppliers can attend meetings
• Opportunity for buying unit to share best 

practices or information about becoming 
a vendor.

• Virtual hosted to better fit schedules.



PMBC Support: Grants and Accelerators

$15M

500+

Detroit Is The New Black Accelerator Regional Small Batch Support



PMBC Support: Grants and Accelerators

$15M

500+

PMBC Access and Certification Grant Objective
• Increase supplier access to local and global 

procurement opportunities
• Improve competitiveness in advanced 

manufacturing for MI small businesses
• Enhance supplier capabilities and open doors 

to new verticals.

Eligibility
• Up to $15,000 in assistance is available to 

offset 50 percent of pre-approved expenses 
per fiscal year. The company will pay for the 
certification or software and MEDC will 
reimburse after receiving valid proof of 
payment.  

• Must be in accordance with US SBA size 
standards for small businesses

• Provide EIN Number linked to MI address with 
full-time MI employees in MI. 

• Demonstrate potential for increased business 
should application be approved. 



Success with PMBC

$15M

500+

Do you know a business that has won a contract or purchase order through a 
PMBC event?

We want to hear from them! PMBC works with our marketing team to promote 
success stories of businesses with a positive PMBC experience.   



Partner with PMBC

$15M

500+

Questions?

Contact Information:
Bobby Chasnis

Chasnisr@michigan.org
Cell:517-599-4074

mailto:Chasnisr@michigan.org
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